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Abstract. Choosing the way of economic development, developing appropriate strategies, it is important to analyze
the basic state of the economy and take into account the current trends. Without a clear understanding of the char-
acteristics of the market and the experience of developed countries, it is difficult to answer the question facing the
management of the enterprise for the production of both industrial and consumer goods. In the article, the concept of
industrial goods, the special features of the market for such goods have been studied. The concept of electronic com-
merce and the special features of its application in the sphere of industrial goods in the conditions of the development
of the fourth industrial revolution are defined.
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Anoraniss. O0Mparouy NUISIX €KOHOMIYHOTO PO3BUTKY, PO3POOJISIFOYM BiIOBIHI CTparerii, BaYKIMBO aHaIi3yBaTh
0a30BHIi CTaH EKOHOMIKH Ta OpaTH 10 yBaru cy4acHi TeHaeHIii. He Maiouu 4iTkoro po3ymiHHSI 0COOIMBOCTEH PHUHKY
Ta OCBIly PO3BUHEHUX KpaiH, CKJIAHO BIAMOBICTH HA 3allUTAHHS, SKi MOCTAIOTh MEPE] MEHEIKMEHTOM MiANPHEM-
CTBa 3 BUPOOHUIITBA MPOAYKIIT K MPOMHUCIIOBOTO, TaK 1 CIIOKABYOTO MPU3HAYCHHS. Y CTATTi JHOCIHIHKCHO MOHSTTS
TOBapy BUPOOHHYOTO NMPH3HAYESHHS, 0COOIMBOCTI PUHKY TaKMX TOBapiB. BU3HAYeHO MOHATTS €NEeKTPOHHOT KOMepIIil
Ta 0coOMMBOCTI 11 3acTOCyBaHHS y cepi ToBapiB BUPOOHUYIOTO MPU3HAYEHHS B YMOBaX PO3BUTKY 4-01 IIPOMHCIIOBOT
PEBOJTIONIT.

KurouoBi ci1oBa: ToBapy BUPOOHHYOTO (IIPOMHCIIOBOI0) IpH3Ha4YeHHs; B2B; ellekTpoHHUI MapKEeTHHT; eIeKTPOHHA
KOMEPIIist; IPOMHUCIIOBa peBoromis 4.0.

AHHoOTanusi. BeiOupast myTh 5KOHOMHUYECKOTO Pa3BHUTHsI, pa3padaTbiBasi COOTBETCTBYIOIINE CTPATETUH, B)KHO aHa-
JIM3UPOBaTh 0a30BOE COCTOSIHME YKOHOMHUKHU M YYUTBHIBATh COBPEMEHHBIC TEHICHIMH. He uMest 4eTKoro IoHnMaHus
0COOEHHOCTEH pHIHKA U OIbITa Pa3BUTBIX CTPaH, CIIOKHO OTBETHTH Ha BONPOCHI, KOTOPHIE BO3HUKAIOT Iepel MEHE -
KMEHTOM MPENPHUATHS 110 MPOU3BOACTBY NMPOAYKIIUH KaK MPOMBIIIJICHHOTO, TaK U MOTPEOUTENBCKOT0 Ha3HAYECHUS.
B crarbe rccie0BaHo MOHSATHE TOBapa MPOU3BOACTBEHHOIO HA3HAYEHHsI, 0COOEHHOCTH PhIHKA TaKKX TOBapoB. Orpe-
JICTICHO TIOHSITHE DJIEKTPOHHON KOMMEPIIMU M 0COOCHHOCTH ee NMPHMEHEHHs B c(epe TOBapOB IMPOU3BOIACTBEHHOTO
HA3HAUCHUS B YCIOBUSAX PAa3BUTHUS 4-01 MPOMBIIIUIEHHON PEBOJIOIHH.

KiaroueBbie ciioBa: TOBAPbI IMTPOU3BOACTBCHHOI'O (HpOMBIH.IJIeHHOI‘O) Ha3Ha4YCHMUA, B2B, SJIGKTpOHHBIﬁ MApKCTHUHT;
QJICKTPOHHAA KOMMCEPLYS; IPOMBILIJICHHAs PCBOJIFOLINA 4.0.
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HOCTAHOBKA IMTPOBJIEMHA

HeBnmHHMI pO3BUTOK TEXHIKH 1 TEXHOJIOT1H, 30KpeMa
rpoMuciioBa pesodronis 4.0, TpaHcHOPMYIOTH EKOHOMIY-
Hi BITHOCHHH, SIKI BUHUKAIOTH y TPOIeCi BUPOOHHUIITBA
Ta peamizauii npoxykuii. OOrpyHTOBYIOUM NPHUHSTTS
pillIeHHsI, BUPOOHUKOBI HEOOXiJHO OpaTu J0 yBaru He
nunie 6a30Bi 0COOIMBOCTI PUHKY, alie i a/IanTyBaTUCS 10
HOBUX. [linnpremcTBam, sKi BUTOTOBIISIOTH TPOIYKIIIO
IIPOMUCIIOBOTO 3HAUECHHS, BA)KJIMBO BYACHO pearyBaTH
Ha 3MIHHM, CIIPHYMHEHI TEMIIOM PO3BUTKY E€KOHOMIYHHX
BIZIHOCHH, a0 HE BTPATHTH KOHKYPEHTHUX IO3MLIH Ha
puHKy. Tok mocrana HEOOXiAHICTH JOCIIJIKEHHS 0CO-
0MBOCTEll PUHKY TOBapiB BHPOOHHUYOTO MpPU3HAYCHHS
(TBII) B pamkax 4-0i IpOMHCIOBO{ PEBOITIOLII.

AHAJII3 OCTAHHIX
JOCJIJKEHB I ITYBJIKALINA

Punox TBII o6iliMae BaroMuii CerMeHT CBITOBOTO
PHHKY TOBapiB i MOCIYI, TOMY iHO3EMHI Ta BITYM3HSHI
HAyKOBIII TPUIUISIOTH TOCTaTHBO YBark HOTO JOCIHi-
JUKEeHHI0, a came: [. Apmcrponr, I1. Joitne. O. Manunka,
T. Hinbcon, @. Illapkos, B. Suentrok Ta iH. [5]. OnHak,

Standard International Trade Classification. Available at: https://unstats.un.org/unsd/publication/SeriesM/

HE3BaKAIOYHM HA 3HAYHY KIIBKICTH ITyOIiKaIliif, JOCHTh
BaXXKO BUJIUIUTH YiTKi ocobmmBocTi puHKy TBII Ha 1150-
MY eTar po3BUTKY €KOHOMIKH.

META CTATTI — Bu3HaueHHs OCOOIMBOCTEH
PHHKY TOBapiB BUPOOHHYOTO MpU3HAYEHHS, Kiacudika-
i ioro npoaykuii B KOHTEKCTI 4-01 IIPOMHCIIOBOT pPeBO-
JTIOTIIT.

BUKJIAJI OCHOBHOI'O MATEPIAJTY

CTpiMKHif pO3BUTOK EKOHOMIKHU Ta HAyKO-TEXHITHOTO
MIPOTPECY BUKIMKAIOTh MTOSBY BEINIE3HOTO PI3HOMAHITTS
TOBApIB 1 MOCTYT Ha CBITOBOMY PUHKY. Pa3om 3 uMm mo-
INOITIOIOTHCS Ta TPAHC(OPMYIOTHCSI €KOHOMIYHI BiJTHO-
CHHH MIX JIIOIBMH, SIKI 3aJIisIHI y BCIX cdepax BUPOOHHU-
401 JisUTbHOCTI (BUPOOHMIITBO, PO3IO/LI, OOMIH Ta CHO-
KHMBaHHS cTBOpeHnX Oxar). Cdepa noCIiipKeHHs poTo-
HOBaHOI POOOTH 30CepeKeHa Ha BiTHOCHHAX MIX IIPO-
MUCIIOBUM MIATIPHEMCTBOM 1 Cy0’€KTOM MPOIECY OOMIHY
MIPOAYKIIT, IKUM MO)KE BUCTYMATH KiHIIEBUH CHOXHBAY
abo mianpuemcTBo. OcTaHHE NO3BOJISIE KiIacH]iKyBaTH
PHHKH CIIOKMBaHHS MPOJYKLIT B pe3ynbrari npouecy il
o0OMiHy, 10 300pakeHa Ha puc. 1.

[MignpuemcTBO

v

PuHOK criokMBaHHS MPOLYKIT

PHHOK KIHIIEBUX CIIOKHBaYiB

Punok nianpuemcts (B2B)

(B2C)

PuHOK MPOMDKHUX MPO/AABIIE [

Punox JACPIKaBHUX YCTAaHOB

PunOK TOBapiB
[POMHCIIOBOTO IIPU3HAUCHHS

Puc. 1. Cy6’extn mporecy oOMiHy
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Punok kinmeBux croxueauie (B2C!, business to
consumer) — PHHOK, Cy0’ €KTaMHU SKOTO € JOMAITHI TOC-
TOJIAPCTBA Ta OKPEMi 0COOH, Ki KyIyIOTh TOBapH Ta IMO-
CIIYTH 3 METOIO 33/I0BOJICHHS BIacHUX moTped. Bin xa-
PaKTepU3YIOTHCS BEIUKOIO KITBKICTIO CIIOKHUBAYiB 3 Bij-
HOCHO HH3BKOIO KYITiBEJIHHOIO CIIPOMOXKHICTIO Ta BHCO-
KOO €JTACTHYHICTIO MOTUTY — KOJMBAHHS IIiH 3yMOBITIOE
BiJIOBiTHY 3MiHY HOMUTY HA MPOIYKIIIIO.

Cy06’exTamMu X PUHKY MiIIPUEMCTB € Pi3HOMAaHITHI
BHPOOHMKH ab0 BIacHE 0CO0H, AKi KyIyIOTh TOBApH IS
MTOJJATTBIIIOTO TIEPETIPOAAKy a00 BHKOPUCTAHHS Yy BUPOO-
HUNTBI. [IpencTaBHUKYN Aep)KaBHUX YCTAaHOB 1 MICIIEBHX
rpoMaj KymykoTh a00 OpeHAYIOTh TOBApH 3aUIs 3IiH-
CHEHHSI CBOiX Oe3mocepeaHix (YHKIINA 3 METOK peai-
3aliil MoCTaBIEHUX MONITHKOI KpaiHu nitedl. Takumu
TOBapaMH MOXYTb OyTH MeOii, OyaiBesibHI Marepiaiy,
yCTaTKyBaHHs, 030pOEHHSI, MajbHe TOIO. PHHOK mpo-
MDKHHX TPOJABI[B CTAHOBIISATH 0COOM a0 OpraHizaiii,
SIK1 3aF0Th B OPEHIY a00 mepenpoaaroTh npuadaHi ToBa-
pu 3 MeToro 30araueHHs. [neanbHUMU PUKIagaMH IPe-
CTAaBHUKAMH TaKOTO PUHKY € CIICIiali30BaHi CyrnepMap-
ketu («EmineHtpy, «Practikery).

Harure mociipkeHHst IPUCBSYEHE PUHKY TOBAPIiB PO-
MMUCJIOBOI'O NPpHU3HAYCHHs, Ha AKOMY 3YITMHHUMOCI 6iJ'II)IlI
JIeTalbHO. AHAII3 YHCICHHUX MyONiKaliid 103BOJISE
CTBEp’KYBAaTH, 110 IMOITIAAN HAIINX HOHepeZLHI/IKiB moao
smicty moHstTst TBII pisHsthes. YacTrHA THX, IO BH-
Jlanacs HaM TaKMMH, 110 3aCJyTOBYIOTh Ha PO3IJIsiI, Ha-
BejieHa B Ta0n. 1

Sk 6aurMo, OUIBIIICTB 3 MPEICTABICHUX MOIISIIB 00-
MEXKY€EThCS NIO0ATEHUM y3aralbHEHHSIM «TOBap», IEXTO —
xoHkperuzye TIIII sik «cupoBHHY, MaTepialii, 00J1aIHaHH,
JIeTa, CHOPY/H, MOCIYTH»; IHII — OOMPAIOTh TPOMIKHY

no3uttiro, Bim3Hadaroun TBII sk «cupoBuHa, HamiB)aOpH-
Kartu Ta oOnmagHaHHM. CIUTEHEM € Te, 10 TOBapH IHOTO
BHUJy BUKOPHCTOBYIOTBCS HiANPHEMCTBAMU-BHPOOHHKAMH
IHITIX TOBapiB, X0Ya JIEXTO 3 ABTOPIB MIIKPECIIOE CYTh
«BHKOPHCTAHH», a caMe: IoJallblIa epepooKa, neperpo-
JlaXK, HAJTaHHS B OPEHIY. Y3araJbHIOIOUH, TO3BOIIIIMO c001
3ampOTOHYBATH Take Bu3Ha4eHHs: TBII — ToBapw, sKi Ky-
IYEOTb I JIIPHEMCTBA 3 METOIO TIOAAIBIIOI0 BUKOPUCTAHHS
JUTSL CTBOPEHHS BITACHOI TIPOTYKIIii.

VY mporieci aHaizy HOpMaTHBHOI 6a3u OyiH BUSBICHI
BapianTu nepeniky TIIIT 3arBepmkeni sk Jlemapramen-
TOM 3 €KOHOMIYHHUX Ta COIaJIbHUX MHUTaHb OpraHizarmii
0O0’ennannx Hamiii qokymentom Standard International
Trade Classification (Edition 4) [13], Tak i yKpaiHCBKUM
3akoHO/aBcTBOM (IlosicHeHHs 10 mo3uiii knacudikarii
BUJIIB EKOHOMIYHOT JisTbHOCTI) [4].

BupoOuuku TIIIT MOXyTh BUTOTOBISITH SIK TOBapH
cepiiiHOro BUPOOHMIITBA, TaK 1 yHIKaJbHI TOBapu (crie-
1iaJgbHI 3aMOBIICHHsI, 0OMexeHI mapTii Tomo). Bemuka
KUJIbKICTh HAIMEHYBaHb TOBAPIB 3yMOBIIIO€ HEOOXIHICTh
IXHBOI KJTacU(iKaIlil, sika, BUSIBISETHCS, MOXKE OyTH CTBO-
peHa 3a pPi3HUMH KPUTEPisSMH: TEPMIHOM BHKOPHCTAHHS
TOBapy, CIOCOOOM BUI'OTOBJICHHSI, 33 IIBHU/IKICTIO ITEpeHe-
CEHHs BapTOCTI Ta XapakTepoM BHKopHucTaHHs. Ha Haury
JYMKY, HaitOutbmn nonineHo y3araasuutu TBII 3a dyHk-
[IOHAJIPHOIO CIOPIMHEHICTIO Y BUPOOHUYOMY IIPOILIECI.
Ls rirmore3a IpyHTY€eTbCS Ha TOMY, [0 OCHOBHHM CIO-
YKMBaYeM TaKoi MPOJYKIII € M IIPUEMCTBO, OTKE, BUPOO-
HULTBO (DYHKIIOHAJIBHO CHOPIJHEHUX TOBAPIB B OJJHOMY
MICIIi — 3HauyHa CKOHOMIiKa SIK TXHbOTO BUPOOHUKA — Ha
co0iBapTOCTi TOBApy, TaK i CIIO)KMBaya — HAa TPAHCIIOPTY-
BaHHI CKJIQJIOBUX MalOyTHBHOTO MpoayKTy. [Ipononyemo
BHUKOPUCTOBYBaTH Kiacuikariro, HaBejieHy Ha puc. 2.

Ta6auns 1. [ledininii ToBapy BUpOOHIIOr0 (ITPOMHCIOBOTO) HPH3HAYCHHS

ABTOp Busnauenns

B.H. Ilapcsaxk

TBII — ToBapHu, sIKi BUKOPUCTOBYIOTBCS i AIPUEMCTBAMU-BUPOOHUKAMH 1HIIUX TOBapiB [3]

C.C. Tapraserko a0o 31aBaHHSA B OpeHAy [2]

TBII — ToBapm, MpU3HAYCH] 11 BUKOPHCTAHHS Yy BUPOOHHIOMY IPOIIECi, IS HEeperIponaxy

P. Bpeiinu, C. Maiiepc

ToBapu mpomucnoBoro npusHaueHHs (TIII1) — pesymbraTé AisTIBHOCTI JIOAWHH y BUIIISAL
CHUPOBHUHU, MaTepialiiB, 00naHaHHs, JeTalel, CIIOPY, MOCIYT, sIKi KyIyIoTh IPUBATHI 0COOH UM
opranizarii /U1 MoaIbIol epepoOKH UM BUKOPHCTAHHS B TOCIOAAPCHKIN MIsUTBHOCTI, TIepe-
MPOJaKy YM 34aBaHHA B opeHay [1]

Todor Raluca-Dania
(Transilvania University
of Brasov)

[IpomuciioBi ToBapu — I CHpOBHHA, 00NIaTHAHHS YH HariBpaOpukaTy, HeOOXiqHI TiIIpHeEM-
CTBY JJIs1 BAPOOHHUIITBA 200 MOCTaBKK TOBapiB a0 iHIIUX mociyr [12]

Evan Tarver

[IpomucioBi TOBapu 3yMOBIIEHI TOMTUTOM Ha CIIOKMBY1 TOBAPH, CKIIaI0BOIO IKHX BOHH € [10]

Dictionary of Business Terms

TBII — npoxykti abo mociyrd, TpUAOaHi Uil BHKOPHCTAHHS Y BUPOOHUIITBI iHIINX TOBApiB
a00 mocInyr, Ui BUPOOHUIITBA ab0 JUTs TIEPenpoIaKy iHIINM CIIoXKuBadaMm [ 8]

American Marketing
Association’s Industrial
Marketing Committee

TIIII — ToBapy, $Ki BUKOPUCTOBYIOTHCSI Yy BHPOOHMITBI CIIO)KMBYMX TOBApiB, I1HIIMX
IIPOMHCIIOBHX TOBApiB Ta IMOCIYT Ta / a00 CIPHSIOTH (GyHKI[IOHYBaHHIO MinpueMcTsa [9]

! JIy1st HO3HAYEHHS [IOTO TEPMiHa BHKOPHCTOBYIOTH IIH(P, KU CTBOpUIH 3 Jitep «B» (3 aHmi. «business» — 6i3nec) ta «C»
(3 aHTII. «consumer» — CIIOXKHBaY), @ TAKOK MPUHMEHHUKA «t0» (3 aHTII. «I0%»), 1[0 BUMOBOIO HAOIIKEHO 0 «two» (3 aHTIL. nud-
pa 2). Otxe, TOCTIBHO KO/ 03HAYAE «Oi3HEC JI0 CIIOKUBAYA.
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I ToBapu BUpOOHHYOr0 NPU3HAUCHHS I

Marepianu ta CKJIaILOBiI
I

CupoBuHa HamisgpaOpurkary
J | 1
HarypanbHa cupoBuHa Marepianu
(C115CBKOTOCIIONAPCHKA| KoMmrurekTyroui
IPOJLYKILisT

: Kamiransue maiino I

bynisni Ta
CIIOPYIN

I Oo6nagHanHs I

I JlonomixHi MaTepiaiu I
y, |

I biznec-nocmyru I

I [pomyxrist [uIs 3AICHEHHS TEXHITHOTO 00CITyTOBYBaHHS I

OO6ciTyroByBaHHHS I

L
I Butparni matepianu I

Puc. 2. Knacugikarnist ToBapiB BUpOOHIIOTO PH3HAYCHHS

Ha namry mymky, aHamizyBaTu OCOOJIMBOCTI PUHKY
TOBapiB BHpOOHMYOro mnpuzHadeHHs (B2B) mouinbHO
B pO3pi3i HOro BiIMIHHOCTEH BiJ| pUHKY TOBapiB KiHIle-
Boro crniokuBaHHs (B2C).

[Mo-mepiiie, KOI0 CHOKHBa4diB TOBapiB puHKY B2B?
MeHie, aHibk B2C, npore B OUIBIIOCTI BUIAAKIB IO-
Kymii € OUTbII TIATOCHPOMOXXHUMHU Ta OOCST IXHBOTO
3aMOBJICHHS Bi4yTHO Oinmbinuii. [1py mboMy croxnBau
(MiApPUEMCTBO) MOXKE PO3PaxOBYBaTH Ha CTAOUILHO BHU-
COKY SIKICTh NPOAYKIII, HAAIHHICTh NOCTa4aHHs, Bapia-
TUBHICTH KPEUTHOI CXeMH NPUI0aHHS TOBapY 3a KOHKY-
PEHTOCHPOMOXKHOIO IIHOK0, MOXKJIMBICTD ajarnTaii mpo-
JYKTY JIO CIIO’KMBYHX MOTPEO Ta yrmoJo0aHb Ta MOXKIIUBE
TIOCTIPOAAYKHE 00CITyTOBYBaHHSI.

[Mo-npyre, nponyxuis puaky TBIT — ToBapu By3bKoi
TOBApHOI crienianizaiii, 10 MOXKe CBITYNTH IPO KOMIIe-
TEHTHICTh, npodecioHayizM 1 HaAidHICTE BUPOOHHMKA;
pasoM 3 MM MOKYII TaKoX BOJIOAIIOTH BHCOKOIO KBa-
JiQikaiiero Ta MaloTh YiTKO OKpPECIIeHI BUMOTH JI0 HE00-
XiTHOrOo TOBapy. XapaKTepHOI OCOOIMBICTIO TOBApIB
(ocobmmBO 3aco0iB Tpalli) € HeOOXiAHICTh TXHBOI CTaH-
JapTH3amii Ha IepKaBHOMY a00 MIXXHAPOJTHOMY PiBHI.

ITo-tpere, punky TBII mpuramaHHa JjoKaibHa KOH-
LEHTpAIlis MOPIBHSHO 3 reorpadigHOI0 PO3IIOPOIICHICTIO
puHKy ToBapiB KiHreBoro criokmBaHHs (TKC), mo moxe
BIUTMBATH Ha I[iHY CHPOBUHH / HAITIBPAOPHKATIB IJIsi BHUPOO-
HULTBA MPOIYKIil — 3MEHIIIEHHS BUTPAT HA JIOTICTHKY.

[To-yeTBepTe, BaXKIUBICTD pEIyTallii sl BUPOOHU-
ka Ha puHKY TBII BiqdyTHO 3MEHIIyE PH3UKH MOKYIIIISI
MPONYKIl i CTBOprOE aTtmocdepy B3a€MOAOBIPH Mik
cy0’€KTaMH oreparlii KymiBIi-IpoIaxy.

Koncantunar I

[To-n’siTe, OCHOBHA YaCTHHA MApKETHHTOBUX BHUTPAT
B2B npumnamae Ha oprasizaliiro epCcoHAIBHOTO MPOIAXKY,
aHDK Ha OKpeMi 3aco0M MpocyBaHHs1, Ha BinMiny Bijg B2C.

Tum He MeHIle, B pO3BUHYTHX KpaiHaX CBITY HaBiTh
Ha PUHKY TOBapiB BUPOOHMYOTO NMPH3HAYCHHS MEHEK-
MEHT BUKOPHUCTOBYE CHCTEMH MAapKETHHIOBHX 3aXOJliB,
obuparoun HalOLIBII BiyyHI KOMOIHAIIl 3 ONISIIy Ha
0COOJIMBOCTI MPOMYKITIL.

ToBopsuM 1Mpo BUPOOHUITBO NMPONYKIii, pUHKH Ta
IHCTpyMEHTH 30yTy, Ba)XJIMBO OpPIEHTYBAaTHCS Ha I0-
CSITHEHHSI PO3BUTKY TEXHIKM Ta TEXHOJIOTiH, 3BepTalouu
yBary Ha IOIIMPEHHS aBTOMAaTH30BAaHOTO «PO3YMHOIO)
BUPOOHHIITBA, TEXHOJIOTIH 0OMiHy W 30epiraHHs JaHUX,
110 B CUCTEMI YTBOPIOIOTH MOHATTS «YeTBepToi nmpomuc-
noBoi pesomonii». [Hakme xaxyun, «Epa 4.0» HiBemoe
KOPJOHH MIX (i3HYHOIO Ta HU(PPOBOIO ChepaMu KUTT,
po3muproe Mexi e(eKTUBHOCTI BHPOOHHIITBA, SKOCTI
MIPOIYKIII Ta IHCTPYMEHTIB CTUMYITIOBaHHS 30yTY, OJTHUM
3 sikuX € E-MapKeTHHT (eIeKTpOHHUN MapKETHHT).

Hesin’emuoro yactunoro E-mapkernnry € E-xomep-
Lis® — KOMIUIEKC MapKeTHHIOBUX 3aXOIiB, KUl IPyH-
TY€ETHCS Ha 3aCTOCYBaHHI €IEKTPOHHUX 3aco0iB (puc. 3).
E-xomepiriss — TEXHOJIOTiSI TOPTOBUX OIepaiid, CTOpPO-
HU SIKUX B3a€MOJIIOTH Y CBITOBOMY ITaByTHHHI Ha OCHOBI
CTaHIAPTIB CNICKTPOHHOTO OOMiHYy TaHWMH, Y PE3yJbTaTi
4Oro, SIK 1 3a3BUYal, MPaBO BIACHOCTI a00 MPaBO KOpHC-
TyBaHHS TOBapOM IIE€PEXOIUTH BiJ MPOAABIS 10 MOKYTI-
s [3].

Bynp-sike 6i3Hec-pimeHHs moTpedye 3BaYKEHOCTI Ta,
TIepII 3a BCe, BU3HAYCHHS IIUICH, SIKi MOYKHA JOCATTH 3a
JIOTIOMOTOI0 00paHoTO iHCTpYMEHTY. I miAmpuemMcTBa,

?3a ananoriero 10 koxy B2C, B2B nocniBHo 03Havae «Oi3uec 10 GizHecy»

3V niteparypi HaOy/nu MOIIMPEHHS Pi3Hi HA3BH EJICKTPOHHOTO MapkeTHHTrY: E-mapkeruHr, enekrponHa komepiiist (E-komepiiis),

OH-JIaliH TOpriBis, E-TpeiiauHr.
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Puc. 3. Konnenryansna Mozens GyHKIioHnyBaHHS E-komeprii

sIKE OpIEHTOBAHE Ha PUHOK TOBApiB MPOMHUCIIOBOTO MPH-
3HAYEHHS, BUKOPUCTAaHHS €-MapKEeTHUHTy — Iie 3aci0 1o-
CIIIJDKEHHSI PUHKY, CTBOPEHHsI Oa)kKaHOTO IMIJKY CBOET
KOMIIaHil Ta HOro MiATPUMKH, IPE3eHTaIli] Ta pO3IOBCIO-
JOKEHHSI CTBOPEHHUX IPOJYKTIB, MIJATPUMKH MOCTIHHOTO
3B 513Ky 3 KJIIEHTaM¥ Ta reHepartii JTiiB.

Haii6inp1 pe3yasTaTUBHAM U1l KOMIIAHIN, SKi Opi-
enroBani Ha BupoOHuNTBO TBII, € KomIUIekc 3acobiB
€-MapKeTUHTY, OIYJSIPHICTh Ta €(DEKTUBHICTB SIKUX OyI1a
nociipkena Content Marketing Institute (puc. 4).

AHai3y10uu pe3ysabTaTy JT0CIiHKEHHS, MH MOXKXEMO
CTBEP/DKYBATH, 10 HAWOIIBII MOMYISIPHUMH 3acobamu

MoOGLIbHI 10JaTKH

IkoHOrpadixa

[HCTpYMEHTH KOPHCTYBaHHA cafiToM
Brorn

Event-MapkeTHHT

Bizeo

Imoctpanii/hoto

KoHTeHT caiiTy KoMmaHii

E-mail MapkeTHHT

SMM

E-MapkeTnHry Ha pHHKY TOBapiB BUPOOHHYOTO NPH3HA-
YEHHsSI € BUKOPUCTAHHS COLaJbHUX Iu1aTdopm, e-mail
MapKETHHT 1 poO0oTa HaJl KOHTCHTOM CaNTy KOMITaHil.
E-MapkeTuHr ornepye IIMPOKHM CIIEKTPOM JIIE€BHX
IHCTPYMEHTIB, JOUIJIBHICTh BUKOPUCTAHHS SIKUX 3aJIe-
KHUTh BiJ crienii(iku TOBapy Ta TOTOBHOCTI PUHKY iX
crpuiiMaTé Ta NpaBWIbHO Ha HUX pearysaru. Ha Binmi-
Hy Bix YKpaiuu, Juisd 0araTbox po3BHHYTHX KpaiH CBITY
€-MapKeTHHT Ha PUHKY TOBapiB IIPOMHUCIIOBOTO MPH3HA-
YEeHHsS] — Ba)KJIMBA yMOBA YCIIIIHOTO (DYHKIIOHYBAaHHS
KOMITaHil, ITpo 10 CBi4aTh JaHi Mpo o0csar ToBapoooiry
purKy B2B y cdepi enexrponHoi komepuii (puc. 5).

0 10 20 30 40 50 60 70

Puc. 4. Incrpymentu E-mapkerunry st punky B2B [7]
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Puc. 5. O6csr toBapoobiry punky B2B y chepi E-komepuii [11]
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3pocTaroya JUHAMIKA, BUSBIICHA 32 JaHUMHU Jiarpa-
MH, CBIIYHUTH PO TE, IO 3 KO)KHUM POKOM €-KOMEpIIist
CTa€e HeBiJI’€MHOIO YaCTHHOIO €KOHOMIYHOTO PO3BHUTKY Y
pamMkax 4-0i MpOMHUCIIOBOT PEBOJIIONIT, 30KpeMa Ha PUHKY
TBII. Ilpote ykpaincekuii puHok TBII He mae cucremHo-
r'O PO3BUTKY B IIbOMY HarpsiMi. BiicyTHs HaBiTh 10OCTYII-
HAa CTaTHCTUYHA iH(OpMAIlis Mpo 00CATH pealizoBaHOl
npoaykiii TBII, 110 cBiAYHUTH PO Te, 1110 aHaJi3y PHHKY
B2B He npuaiiseThest JOCTaTHRO YBary.

BUCHOBKHU 1. BiTuusHsHi BUPOOHHMKH TOBapiB
BUPOOHMYOT0 MPU3HAYEHHS HEAOOIIHIOIOTh BAXKJIUBICTh
1 KosocanbHICcTh ipu3HadeHHs E-komepiii. He Bukiioua-

3BIPHNK HAYKOBUX MPALIb HYK

ISSN 2311-3405

€MO, LI0 caMe uepe3 110 MPUUMHY YKpaiHa MpOJOBKYE
3aJIMIIATHCS] TIOCTa4YaIbHUKOM Ha CBITOBOMY PHHKY CH-
POBHHHOI ITPOIYKIIT # MOCTYMOBO BTpavyae MEepCIeKTHBU
MTO3UIIIOHYBAaHHSI Y CBITi SIK IHHOBAIIHO1 iHAYCTpiadbHOT
JICPIKaBH.

2. Y Gopry nepen BITYU3HIHUM Oi3HECOM mepeOyBae
11 eKOHOMIYHA HayKa, sika He MPUCITYXAEThCS IO COIliallb-
HOTO 3aIUTY LIOJI0 PO3POOKH TEOPETUUHO-METOTUYHOTO
MAIPYHTS. W TEXHIYHOTO I1HCTPYMEHTapilo, SKUH Ou
030pOiB MEHEPKMEHT IPOMHUCIOBUX IIIIPHUEMCTB CY-
YaCHUMHU 3aC00aMU POCYBAHHS BUPOOHUYNX MTPOTYKTIB
Ha MDKHApPOJHI PUHKH.
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